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Introduction  

Welcome to “Dark Psychology Secrets: The Beginner’s Guide to Learn Covert 

Emotional Manipulation, NLP, Mind Control Techniques & Brainwashing. Discover 

the Art of Reading People and Influence Human Behavior”.  



In this book, you will find a trove of information based on the most current and 

up to date knowledge regarding psychology and manipulation techniques. If you 

are keen on learning more about this topic, then look no further. You have come 

to the right place.  

When most folks think of the term “dark psychology,” they often think of 

sorcery and witchcraft. However, dark psychology isn’t about using magic spells 

and chants to control people’s minds. That’s hardly the objective of this book. 

The intention of this book is to look at the tried and true aspects of human 

psychology which can be used to your benefit.  

Hence, the utilization of psychology for your benefit is where the term “dark” 

comes into play. Since we are not looking to learn techniques that can help 

people recover from the trauma of other complex issues, this book takes on a 

“darker” tone.  

In the following chapters, we’ll be digging into the reasons manipulation and 

mind control occur, how you can guard against it, and how you can use them 

for your benefit. Best of all, you will see how easy it can be to fall into traps that 

are set out there by manipulators.  

Indeed, knowledge of the way dark psychology works will enable you to advance 

your own agenda in such a way that you will be able to read people effectively 

while understanding what motivates them most of the time.  

This volume is intended for anyone who is interested in learning more about 

this topic. There is no need to have an advanced psychology degree in order to 



understand these concepts. In fact, the effectiveness of these concepts lies in 

their simplicity. The use of dark psychology makes the old adage, “the simplest 

answer is usually the right one” ring truer than ever. So, don’t be surprised if the 

information that we will be discussing seems far simpler to understand than you 

had initially thought.  

Ultimately, it’s up to you to decide how you want to approach this subject.  

If you want to learn more about it for the purpose of instruction and 

enlightenment, then you will surely find critical insights that will help you see 

the world in a different light. If you are thinking about implementing these 

tactics for your own, personal pursuits, then that’s also perfectly valid.  

The most important thing to keep in mind is that these are powerful tools. So, 

they should be treated as such. Therefore, do take them at face value, especially 

since only a privileged few really comprehend the way that they can be 

implemented to make their objectives come to fruition. As you read through 

this book, you may feel that the people who implement them are evil. Perhaps 

that might be true. But the truth is that they are people who want to get ahead 

regardless of the cost it represents to others.  

Moreover, it’s always important to keep a skeptical mind when thinking about 

how these tactics are implemented in daily life. There are several folks out there 

who appear to be one thing but secretly have a hidden agenda. These agendas 

hardly manifest in broad daylight but certainly, come to light when placed under 

closer scrutiny.  



That’s where this book will help you get the most out of your efforts. The more 

you are able to question everything you see around you, the easier it will be for 

you to get down to the core of why things are the way they seem. You will also 

begin to understand why certain people behave in a specific manner. Perhaps 

the most revealing part, certain people you thought were acting because they 

didn’t know any better, are doing it on purpose.  

When reading this book, try to keep an open mind at all times. Some of the 

techniques that we will describe may seem somewhat outrageous, but the matter 

is that they work. This is why they are commonly used by advertisers, politicians, 

religious cults, and anyone looking to take advantage of unsuspecting victims. 

That is why we are keen on revealing how these tactics work in a digestible 

manner and easy to follow.  

So, what are you waiting for?  

Let’s get started with this topic. You are surely eager to get going with this 

discussion.  

    
  



Chapter 1: Dark Psychology Secrets  

 
  

When talking about dark psychology, it’s quite common to think about 

techniques like brainwashing and manipulation. But the fact of the matter is we 

don’t really know how deep dark psychology goes. After all, there is a definite 

method to the madness. We can’t just accept that dark psychology is some 

random phenomenon that occurs as a result of people’s wish to get their way.  

The truth is that there is a precise method that can be applied in various ways.  

That’s why this chapter is devoted to analyzing the fundamentals of dark 

psychology and how it can become manifest in daily life. This will enable you to 



get a good foundation on this topic right from the beginning. It will allow you 

to begin to see the patterns that are evident in everyday life.  

What is Dark Psychology?  

For starters, it’s worth taking the time to define psychology, and subsequently, 

dark psychology.  

Generally speaking, Psychology is considered to be the study of human behavior 

and the functioning of the mind. However, broader definitions place psychology 

as the study of the mind and the soul. This broader interpretation makes it a bit 

harder to comprehend psychology as we don’t really know what the soul is. As 

such, it’s better to stick with the narrower vision of psychology which is the study 

of the mind.  

The mind, or psyche, is a place where thoughts, ideas, and emotions can be 

located. This is important to note as understanding the fact that humans are 

made up of emotions will help you get a better feel for dark psychology. This 

assumption is based on the fact that emotions drive our actions and 

consequently influence the decisions we make. It is very rare to find individuals 

who maintain an objective view of life and the circumstances around them. As 

a result, most people tend to view things from their own personal perspective as 

opposed to seeing things detached from their personal emotions and valuations.  



Dark Psychology can be defined as the study of the human condition about a 

man’s natural unconscious predisposition to prey on and subjugate others for 

personal gain.  

This dark aspect of psychology is inherent within each of us, no one excluded, 

and is part of the most unconscious part of our mind.  

If you plan to use psychology to help others manage their emotions and so on, 

then you are not in the domain of “dark” psychology. When you think about 

anything dark, you ought to keep your mind focused on the fact that we’re 

talking about personal gain and benefit as opposed to helping others feel better 

about themselves. Now, it should be noted that we’re not necessarily talking 

about harming others; it’s just a question of using these techniques for your 

personal gain.  

Dark Psychology vs. Covert Emotional Manipulation  

When talking about persuasion, we’re referring to the act of getting an 

individual to comply with a certain set of demands and requests as a result of a 

compelling set of reasons. This implies that the manipulator must find a way to 

convince their target so that they follow suit out of their own free will.  

This type of approach implies that the target is acting out of their own free will. 

So, there is no manipulation to speak of. However, things change when we begin 

to talk about “dark psychology.” In dark manipulation, we’re venturing into a 



territory in which tricks and strategies are applied to force the target to do one 

thing or another.  

Such tricks and techniques may include things like coercion. Coercion happens 

any time a manipulator looks to exert their influence through some sort of 

mechanism in which the victim has no choice but to comply lest they fact the 

circumstances of their non-compliance.  

With emotional manipulation, the difference lies in the fact that the 

manipulator exploits certain emotional weaknesses that the victim cannot truly 

hide. For instance, a person who lacks affection may be tricked into doing the 

manipulator’s bidding out of the hope of getting the affection they seek. 

Moreover, the term “covert” implies that the manipulation taking place is not 

exactly open and obvious. Rather, it is done in a concealed manner in which the 

manipulator’s real intent is not evident, at least on the surface.  

Now, it should be said that covert emotional manipulation may happen 

instinctively on the part of the manipulator, that is, the manipulator isn’t fully 

aware that what they are doing is manipulation. This is common in people with 

a narcissistic personality. However, the situation really gets dark when these 

attitudes are done consciously and with premeditation.  

People Who Use Dark Psychology to Manipulate Others  

This is a broad question to discuss as virtually anyone can use dark psychology 

at any given time. Perhaps the line can be drawn when a person stops using 

compelling arguments and reasoning to influence others and resorts to other 



tactics that might be considered inappropriate or simply frowned upon by 

society.  

Such tactics aren’t always sanctioned by society but are commonly used. That is 

why they fall under the “dark” realm, considering the fact that if an individual 

is caught using them, they will most likely suffer from some type of repercussion.  

That being said, common areas in which you will find dark psychology are 

advertising, politics, religion, the workplace, relationships, family, and 

entertainment, to name a few. When you think of these areas, perhaps the 

thought of dark psychology doesn’t immediately jump at you. But when you 

begin to peel back some of the layers, you will find that they are prevalent 

throughout our daily interactions.  

Let’s consider advertising for a moment  

A common tactic, such as “limited time offer,” is perfectly valid if the offer is 

indeed for a limited time. However, a long-running infomercial uses this call-

toaction all the time. After a while, it’s obvious that it’s not a limited time offer. 

It’s just a ploy that’s used to get others to buy right then and there. Perhaps a 

more forthcoming approach might have been, to be honest, that the offer stands 

“while supplies last.”  

The “limited time offer” tactic enters the realm of dark psychology the moment 

advertisers are lying to consumers. When consumers finally figure out it’s just a 

ploy; the advert ceases to work. And just like this example, the world is littered 



with such ploys. The difference lies in that some are much more elaborate than 

others.  

Another classic example is politics. Politicians spend a lot of resources, trying to 

figure out what voters want to hear. Then, they go out and say the things that 

will resonate with voters. The same goes for religious cult leaders. They generally 

prey on the primal emotion of fear. They tell people that it’s the end of the 

world. So, they need to get on board before they are left behind to suffer. This 

is how cult leaders gain a huge following in a brief period of time.  

The Effects of Dark Psychology  

The effects of dark psychology have a wide range. These can go from getting 

someone to buy one product to voting for a political candidate. It should be 

noted that we are not focusing entirely on mind control, which is the type of 

persuasion that can lead manipulators to order victims to kill people. We’ll be 

discussing how each of the techniques involved can create a response in you that 

will compel you to get the latest phone or purchase a specific brand of clothing.  

Moreover, these effects can essentially blind your sense to the real intentions of 

manipulators. In many ways, you will find that there is an attempt at your free 

will. Again, we’re not talking about cartoonish attempts to control your mind. 

We’re talking about playing with your feelings so that you can sign up for a cult 

or a political party.  



In some of the darkest twists that you can find, manipulators find ways of taking 

over people’s opinions and perspectives to the degree that a single organization 

can control an entire country. This can lead to the control of an entire social 

group by a reduced number of individuals. Of course, this isn’t something that 

happens overnight. But when you are aware of how manipulation can be used, 

you will find that it’s not quite as hard as it seems.  

Dark Psychology Throughout History  

There is nothing new about dark psychology and persuasion. These tactics have 

been around as long as humans have. Initially, persuasion played on the primal 

emotions of humans, such as fear, hunger, greed, and lust. Over time, these 

techniques, while still the same at their core, have become more and more 

refined. The end result is a system of techniques that have become so subtle that 

the average individual can’t really figure out it’s there; that is until they are clued 

in.  

The persuasion was born in ancient Greece with the study of the art of rhetoric 

by the Sophist philosophers.  

Throughout time, persuasion has evolved and changed from its early days.  

Throughout time, persuasion has evolved and changed from its early days. That 

doesn’t mean the art and persuasion process is exactly the same as before. 



Nevertheless, the art of persuasion and how it is used in today’s times have 

changed considerably.  

Richard M. Perloff spent quite a while researching traditional ideologies, how 

they are used, and how they can affect culture as a whole. He has written a book 

entitled “The Dynamics of Persuasion: Communication and Attitudes in the 

21st Century.” The book discusses the five different ways in which current values 

are more used than in past times. They include: The number of messages 

considered as persuasion has risen in precarious numbers: In ancient Greece, 

persuasion was used only in writing and in debates between the elites. There 

wasn’t much persuasion, and you wouldn’t see it very often.  

Without some persuasion message accompanying you in modern times, it is 

difficult to get anywhere. Consider the different types and sources of ads that 

exist; up to 3000 of these are found every day in the United States. Besides that, 

people knock at your door often trying to make you buy something, believe in 

what they are selling, or try something new. Persuasion is, more than ever in 

history, a part of the modern world.  

Persuasion can be said that it travels quickly: It could take weeks or longer to get 

a persuasive message from one point to another in ancient Greece.  

The power of persuasion was therefore limited, as most people could not get the 

message. In the sense of face-to-face contact, many acts of persuasion had to be 

undertaken this way.  


