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What Others are Saying... 

“Grant Cardone’s book ‘Sell to Survive’ is not just for 

salespeople. It’s a book on effective persuasion for anyone 

— parents, teachers, managers, coaches, etc. — who needs 

to influence and motivate the behavior of others.” 

Dr. Tony Alessandra, 

Author of “The Platinum Rule” 

“Grant Cardone delivers a fresh, innovative approach to 

maximizing your personal potential and success. This 

book will show you how to apply proven techniques 

to achieve your goals personally and professionally. 

Brilliant, innovative and insightful.” 

Joseph W. Lineberry, 

Microsoft Corporation 

“This is a book that should be required reading for all 

high school and college students! It’s jammed-packed 

with information for not only the professional sales 

person but for anyone that wants to get others supporting 

their efforts, dreams and goals.” 
Jessie Schwartzburg, 

Author and Speaker Consultant 

“In ‘Sell to Survive,’ Grant will show you how to start 

with nothing and become wealthy with his proven 

strategies. This is a must-read for anyone who has the 

desire to be successful in sales and in life.” 
Bryan Hardman, 

GSM, Monument Chevrolet 



“This book is straight, to-the-point, clear talk that any 

professional will welcome and benefit from. Even if you 

are not a sales pro, it will sell you on sales as the most 

indispensable ability to make your own dreams fly.” 

Harvey Schmiedeke, 

President, Survival Strategies 

“Sell to Survive gives information that will cause you to 

think about where you fit into the ‘spiritual’ economy of the 

world and how you can grow to meet your life’s needs and 

goals.” 
Dale Christensen, 

CEO, NOI Investments 

“The knowledge in this book will raise your income. Grant 

Cardone has created a masterpiece. Its pure oxygen for 

today’s business world.” 
John Mappin, 

Founder, Metropolis Media Group 

“No matter where you fall in the “food chain of life,” you 

need to be able to sell yourself to others. Grant Cardone 

not only generates an awareness of this need, but helps ‘you 

develop the skills to persuade others to see it your way”. 
J. C. Walter, II 

President, Walter Oil & Gas Corporation 

“I picked up your book today and I have not been able to put 
it down. This book is nothing short of incredible— basics 
defined as never before and the truth of life and selling as 

one entity.” 

John Hamlin, 

CEO, Hamlin & Assoc. 



“T love this book as it is a candid look at the truth! Following 
the path the author lays out will help anyone improve their 
life! Iam having those close to me read this book!” 

Patrick J. Clouden, 

CEO, Consumer Energy Solutions, Inc. 

“This last month I've been in survival mode and after 

reading your book Iam recommitting my quest to master my 

game. Per your book “Knowing means Prediction, Prediction 

means Confidence and Confidence means MORE SALES.” 

Thank you so much.” 

Ron Palmer 
DCH Group 

“Sell to Survive is much more than I expected— the title 

really does not say enough about what the book is all about. 

It is truly about every aspect of your life. It is creative, 

motivational, and most important, it is very inspirational.” 

Buddy Driver 

Director of Training, Damson Automotive Group 

Reading Grant Cardone’s book made me an emphatic 

believer “anyone can be a home-run hitter.” 

Norm Novitsky, 

Executive Producer, BluNile Films 

“Sell to Survive should be put in the hands of anyone who 

wants to run a successful company and should be the “Bible” 

for anyone in sales. This book is so amazing I can’t stop 

talking about it and telling people they HAVE TO READ 

HW bees 
Kerri Kasem, 

Radio Personality 
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This book is dedicated to my father, Curtis 

Cardone Sr., who truly loved people and who 

was greatly respected by both his family and his 

community. My father had great admiration for 

salespeople and the sales industry, and he 

was a firm believer that selling was a 
prerequisite to a person creating 

success in any area of life. 
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Why You Should Read This Book 

Every person is constantly selling something, 

whether they know it or not! It might be a product, 

a service, or just simply a viewpoint. There isn’t 

a person alive who doesn’t need to know how to 

sell and influence others in order to improve his 

life. Most people have no idea how much their 

lives depend on this skill, and even fewer know the 

formulas and laws of selling. The first thing you 

will learn in this book is how absolutely vital this 

thing called selling is to your success, your family 

and your life. Secondly, you will learn very simple 

and basic principles that will make you an expert 

at getting others to agree with you and support 

you, assuring that you will accomplish what you 

want in any situation. 

Take a close look at any successful person, and 

I guarantee you, they are experts at getting others 

“sold” on them as leaders and on their ideas. They 

successfully sold others to a point that people were 

willing to support this person, get behind him 

and make his ideas a reality. No success is ever 

achieved without being able to convince others to 

support you. The ability to get others to believe in 
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you and to be “sold” on you is the only true secret to 

success, and is that critical point that ensures your 

dreams become reality and that you get what you 

want in your life! 

In selling, like in all games, there are precise 

formulas and rules. Do you know the rules of 

persuasion? Do you know when you are violating 

the rules? Do you know when you are guaranteed 

an agreement? Do you know the exact thing 

you have to say to get someone to agree with 

you? Do you know the 10x Rule? Do you know 

the most important rule in communication and 

in selling? Do you know that every person has a 

power base they are not using? Do you know how 

to keep your attitude so positive that it will cause 

others to be sold on you? Do you know why people 

act strange around money? Do you know the Give- 

Give-Give rule that will make you a millionaire? 

You need to know these things in order to 

accomplish what you want in life! The secrets to 

ensuring your success are outlined in this book 

as I share very simple, basic, life experiences, so 

that you, too, can reap the fantastic rewards you 

deserve. When you start applying the truths in this 

book, you will immediately start getting results 

and obtain a winning seat in life. 

Be assured that in every exchange in life, one 

is either going to be the person doing the selling or 

the person being sold. Simply put: you are either 

Z 



getting your way or you are not! The degree that 

you are able to sell others, get others excited, get 

others supporting your ideas and dreams, is the 

degree that you will succeed in whatever it is you 

desire in life! This is called selling, and you cannot 

be successful, regardless of your career, without 

knowing this skill. 

The principles of selling apply to all people in 

all aspects of life. Your ability to sell determines 

how fulfilling your life will be ultimately. This 

book will show you how to create the kind of life of 

which you've only dreamed. 

Grant Cardone 



SELL TO SURVIVE ® GRANT CARDONE 



Table of Contents 

CHAPTER ONE 

Selling - A Way Of Life ...........ccssssssssssssssccscccccees 11 

Selling is a Prerequisite for Life...............0.... 11 

PPE SORIMN ISS ON tenet sem enema tee 14 

Beware ol balse Data ce tet ts ee Ne 

Sen erica econ Uv Val eee eee eee 20 

CHAPTER Two 

Salespeople Make the World Go Around.....27 

Salespeople Drive Entire Economies............. 271 

SAlEGOl COLLECe yer ct eee tneemenee ree ee Zao 

All Professions Rely on Sales....................000. 31 

CHAPTER THREE 

Professional Or Amateur? .........ccccccccsssccesssccees 37 

(Rete rOleSSION AL tet eon ee eee ot 

PHemATN a CCUlvece tec tro ee ct te re 39 

PReGreaG ShOrtace ere ter ee 40 

CHAPTER FOUR 

DIV CRGTECdLsarcctistereretcsctestretestencctestetecceccceeerceste secre 45 

COnIMILIMCl Cee tee Mente nee ene rete tee 45 

Greener: CASLUreS er ne ere 47 

itesiGwer Ol ETCaiculonieene — nt ne D2 

The Only Reason You Won’t Like Selling ...... 52 

ORCA TL Vra SRC LaLa twat et tnt tt 57 



SELL TO SURVIVE ® GRANT CARDONE 

CHAPTER FIVE 

The Most Important Sale............csssesesssssseees 65 

Selling YOurSeLt cere taster ee eee eens ee 65 

Conviction is the Make Break Point.............. 67 

Overcoming the 90 Day Phenomenon ........... i 

Get Sold:or' Be Sold ten ee eee 76 

Put Your Money Where Your Mouth Is!......... Hen 

tee to an Eskimo? eee eee 19 

The Vital Points 05. menace ee 81 

CHAPTER SIX 

Mine Pat C@MVIV CDrcecteccceseacscceccscsaceaescescenecaccacestcc2 85 

Its AlmostiNeverPrice sn... ote ee 85 

The PriceiEixperitment?.----. oe ee 86 

It'sclove, Not-Pricews. scene ee 87 

Move: Up, DontsMove Downe. een 90 

Salespeople Stop Sales, Customers Don’t......94 

$4) Cofteesand:o2 Watele ae ee 96 

CHAPTER SEVEN 

Your Buyer's MOmey cccccecccsssecacessstnccresccascecseses 101 

There is No Shortage of Money.................... 101 

Your Buyer and. Hiss Money caret ene 102 

Second Money is Easier Than First Money. 104 

The More They Spend, The Better 

They: Keel cseetce va ee eee 107 

CHAPTER EIGHT 

You Are in the People Busines................088 111 

The People Business, Not the “X” Business .111 

The Most Interesting Person in the World..115 

6 



TABLE OF CONTENTS 

Communication males... ae eee 117 

People are Senior to Products 

(Grivicalifon Uxecutives!)nce ee. 120 

CHAPTER NINE 

The Magic of Agreement ..........ccccccccccccsssseeees 127 

Always Agree With the Customer................ 127 

LUOnlylakes,One merrier toc 128 

The Agreement Challenge......................00006 130 

How-tosoiten Any Buyer an...d00 ee ee 134 

MPheiMacicgW ordss cfc ee eee 135 

CHAPTER TEN 

Pistablishin ee rust s1.ccccccvisccccesecsesestattecestacetnese 141 

Shows Don tel CLL I oe. caetvedane tee tee te 141 

Prospects Don’t Make Sales, 

PALESDCODIC Om ce ne cee re eee ere 143 

Credibility = Increased Sales....................0. 145 

People Believe What They See, 

Not.What.They Hear ).2800.2..1es.2aue 146 

How to Handle the Buyer’s Distrust ........... 149 

Tips on Using Written and Visual 

Information: toueloseny wens. sieseeiceee 152 

Helpemsbeueveyouc...10-- Pe ea 154 

CHAPTER ELEVEN 

CTW CA GEVC, 1. Creve csvecevccedovseverweusvecovsseeetstodescett 159 

The Magic of Give, Give, Give..............cccce 159 

OVE, Ler OnGsYOUres Wil leeseerecnes ts ete eee 162 

Are You a Holiday Inn or a Ritz Carlton? ......... 164 

Dervicess en OG Lommel Unger ec serves ons 167 



SELL TO SURVIVE ® GRANT CARDONE 

CHAPTER TWELVE 

HardiSelll S sccvcssseccsevdeceseeccsssete-botasseepatersesactass tae 173 

he Hard. sellin set ee eee gtFies: 

‘The.Kormulatorm Hardsoe)l lps aes ce 176 

Closing is Like a:Recipeae.---2eee cree 176 

Standing is for Losing; 

Sittingastom@losin ges eer. ce eee 178 

CHAPTER THIRTEEN 

Massive ACtiOn........cccccoccsssscduceesctactscacscarecaucces® 183 

TPakesMassive Action -:.....c.c0ee eee ee 183 

‘VhesDeorecs of Actione.. se ee 185 

Massive Action = New Probleme.................. 186 

Production Yields Happiness ....................6.. 189 

MherlOX Rulevetas.. osc... eee cite eee 191 

Act: Like-a’Madmane. ee... 2. eee 192 

CHAPTER FOURTEEN 

The Power: Base@yis.cctstececcccccccctcseceeccesctctsecstcers 197 

Work. Yours Power, Basser net cca eeeees =e 197 

How to Build Your Power Base.................... 199 

Impose on Them or Help Them? .................. 200 

Capitalize on the Easy Sale .......................55 203 

Creating: Power! ucccsstet tock tee tere eee: 204 

CHAPTER FIFTEEN 

METI OG caceassaanasonscenansnannunnananccncensecenderst seueeatatteesetecel 209 

How Much Time Do You Have?.................... 209 

Use Every Moment to Sell... 211 

How Much Time Are You Wasting?.............. 212, 

The Lunch, Opportunity ..n eee eee D2 

8 



TABLE OF CONTENTS 

DuncowOute-ioalestU Deere ye. -ceeteee oe eee 215 

CHAPTER SIXTEEN 

PA TETENIC Cates rrceccicucccescrecsestcseccccesccmteccstccmtestececscs 219 

A Great Attitude is Worth More 

(RhancarGreat -LOGUCU em ese ee ee 219 

Treat ‘em Like Millionaires......................00- Dae 

A Product of Your Environment................... 225 

Tips to Have a Great Attitude..................0.. 227 

CHAPTER SEVENTEEN 

The Biggest Sale of My Life................ccccccoees 233 

PA DOUC CNG AU ENOL crettsrccctetetetees ncncercccescactecceee es 243 



SELL TO SURVIVE ® GRANT CARDONE 


